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An enterprising person is one who comes 
across a pile of scrap metal and sees the 
making of a wonderful sculpture.  An en-
terprising person is one who drives 
through an old decrepit part of town and 
sees a new housing development.  An en-
terprising person is one who sees opportu-
nity in all areas of life. 
 
To be enterprising is to keep your eyes 
open and your mind active.  It’s to be 
skilled enough, confident enough, creative 
enough and disciplined enough to seize 
opportunities that present themselves … 
regardless of the economy. 
 
A person with an enterprising attitude 
says, “Find out what you can before action 
is taken.”  Do your homework.  Do the 
research.  Be prepared.  Be resourceful.  
Do all you can in preparation of what’s to 
come. 
 
Enterprising people always see the future 
in the present.  Enterprising people always 
find a way to take advantage of a situation, 
not be burdened by it.  And enterprising 
people are not lazy.  They don’t wait for 
opportunities to come to them, they go 
after the opportunities.  Enterprise means 
always finding a way to keep yourself ac-

tively working toward your ambition. 
excerpts from an article by Jim Rohn 

I doubt many would argue that the current 
state of the economy may resemble a ‘pile 
of scrap metal’.  But can we look at things 
objectively and with an eye for the future?  
Are there opportunities hiding in the rub-
ble?   
 
Mr. Rohn’s comments about the skill, con-
fidence and discipline necessary in order to 
recognize and capture opportunities, are 
right on target when it comes to investing 
in 2009.  Let’s look at each of these sepa-
rately: 
Skill:    In order to filter out the “noise” 
that comes from opinions, commentaries, 
and agendas, a valuable tool is the ability 
to recognize and interpret economic and 
business cycle information and turning 
points.  Having an experienced and intelli-
gent financial advisor on your team to help 
you navigate through the ‘pile of scrap 
metal’, may provide you with exposure to 
opportunities you might have missed going 
it alone. 
Confidence:  We’ve all heard for years the 
three “R’s”: Risk, Reward and Return.  For 
2009 and beyond perhaps we should add 
four and five:  Reality and Revival.  Many 
of us experienced over the past few years 

the reward of a positive return on our in-
vestments without fully understanding the 
risk.  2008 was indeed reality of what hap-
pens when this risk is fully exposed - to the 
extreme.  But confidence is needed in or-
der to be present for the revival when it 
happens.  Diagnosing your current hold-
ings accomplishes more than identifying 
risk, reward and return, the process also 
reveals “confidence” in the success of 
strategies going forward. 
Discipline:  One of the most difficult deci-
sions to make is to remain steadfast and 
focused on your goals through extremely 
stressful times.  It’s useful to have well-
planned and effective strategies in place 
that prepare you - both financially and 
emotionally - to handle volatility.  You’ve 
heard us say this before - “know what you 
own and why you own it.”  Look back 
over your game plan and remember the 
decision-making process that led to select-
ing certain strategies to meet your goals.  
The financial markets are historically cy-
clical, so before making any drastic 
changes to your asset allocation, make sure 
that you consider those five “R’s”.  Even if 
you are able to avoid losses by being out of 
the market, will you know when to get 
back in?  If patience and discipline has 
brought you thus far, it is so useful now! 
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The information contained herein is prepared for general circulation only and is not intended as an offer or solicitation for the sale of any financial products.  The 
suggestions  contained herein are not tailored to the specific investment objectives, financial situation or particular needs of any specific person who may receive this 
communication.  Recipients should be aware that although the information contained herein is based upon resources to which Symphonic Financial Advisors LLC 
believes to be reliable, it does not guarantee its accuracy as it may be incomplete or condensed.  All recommendations constitute Symphonic Financial Advisors LLC's 
opinion as of the date hereof and are subject to change without notice.  This report is general in nature and should not be deemed as financial, tax or legal advice.  
Please consult your accountant, tax attorney and/or financial consultant, prior to making any investment decisions. 
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As the housing market’s woes continue, 
more homes go into foreclosure, and more 
real estate investment opportunities open 
up.  And the deals are not limited to run-
down neighborhoods, nor are they all in a 
state of disrepair.  While research and 
homework is required in order to be fully 
informed, it may be possible to purchase a 
property in foreclosure below current mar-
ket value.  Keep in mind that there are 
many pitfalls to watch out for, and laws 
differ depending on your state of residence 
- therefore work with an experienced real 
estate attorney. 

Where would you look for opportunities?  
There are three stages in the foreclosure 
market, either of which could be lengthy or 
relatively short processes.  Stage one is pre-
foreclosure, where you would need to lo-
cate loans that are in default.  Doing your 
homework and research in the courthouse 
or subscribing to an online reporting service 
would be necessary. 

 

Stage two may include the attempt by the 
lender to sell the property through an auc-
tion sale.  The homework for you would be 
to research the potential property prior to 
the fast-moving public proceeding.  As a 
general rule, a pre-auction inspection would 
not be available, so you are buying ‘as is’.  
If you outbid your competition, you’ll need 
to make at least the required down payment 
in cash on the spot, and either pay or fi-
nance the remaining balance within 30 days 
or less. 

Real estate owned (REO) is the third stage, 
which occurs if the property does not sell at 
auction.  The foreclosing lender takes pos-
session of the property, certain junior liens 
are discharged, taxes are paid and if the 
occupants remain they are evicted.  The real 
estate agent now lists the property for sale.  
It can then be inspected by potential buyers, 
although it is still considered “as is”.  This 
third stage is probably the least risky to 
know what you are buying and arrange fi-
nancing. 

Source: Foremost Advice 
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Using Data to Make Decisions 
 
The investment decisions that are made for your investment portfolio and finan-
cial future should always be based on real data and economic analysis.  In order 
to “chart the course” and then maneuver through periods of calm or storm, we 
sharpen our pencils, measure the risk and consult numerous indicators compiled 
by industry and economic experts.  With the data at hand, we carefully consider 
the options and the potential outcomes of implementing a strategy. 
 
Each and every month we rely on updates and new developments affecting: 
· The Future Inflation Gauge (FIG) 
· Leading Home Price Index 
· Leading Employment Index 
· Long, Short and Coincident Indicators 
· S&P 500 Volatility Zones 
· Treasury Yield Curve 
· and so many more 
Why is this so important?  By working with an advisor that relies on fact - not 
the emotions of fear, greed or media-driven mania - changes in your investments 
occur as a result of following the charted course, not responding to fear or hope. 


